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BtIG to Hire  
after Losing  
Distressed Salesmen

european Loans Beat U.S. as returns reach 4.71% 

By Lisa aBramowicz
BTIG LLC plans to hire as many as 10 

people for its high-yield unit by July after 
losing three distressed debt salesmen with-
in the past two months.

managing director Michael Cassidy left 
the boutique investment bank this month 
and Steven Bergman, also a managing di-
rector, departed in march, according to re-
cords maintained by the Financial industry 
regulatory authority. Robert Hannigan, a 
director in the distressed-debt sales group, 
was no longer registered with the firm as of 
april 6, the records show.

BTiG more than doubled its staff in the past 
two years and is adding people after com-
petitors including Chapdelaine & Co. and 
LaBranche & Co. closed credit-trading units. 
The broker-dealers were among 70 debt-

By Karen eeuwens and emre PeKer
european leveraged loans are outperforming u.s. bank debt this year as companies 

refinance borrowings at the fastest pace since 2007, boosting prices.
western european leveraged loans have returned 4.71 percent, compared with 3.12 

percent in the u.s., according to Credit Suisse Group AG indexes. The performance 
marks a turnaround from 2010, when bank debt in america outperformed.

a 41 percent drop in european leveraged buyouts since their 2007 peak is curbing 
the amount of new loans at the same time the region’s central bank raises interest rates 
for the first time in almost three years. Funds buying speculative-grade loans in europe, 
which mainly invest in bank debt issued to fund leveraged buyouts, received $14 billion in 
repayments in the first quarter, almost double the $7.7 billion private-equity firms raised 
for takeovers in the same period.

trading startups opened in 2009 to capitalize 
on banks pulling back after the worst financial 
crisis since the 1930s. as larger companies 
recovered market share, traders that joined 
smaller businesses have left for bigger banks.

“BTiG has been a net acquirer of high 
yield/distressed talent, an area that BTiG 
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Valitas N/A $285 6YRS 
Asset Acceptance Capital Corp BB+ $250 6YRS 
IASIS Healthcare LLC Ba3 $1,235 5YRS 
Memora Inversiones N/A 260EUR 6YRS 
Ameritox LTD B2 $450 7YRS 
iPayment Inc. N/A $575 6YRS 
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MFW Caa1/B- 9.50 100.50 2.00 9.22 710
OPCCN Ca/CCC 8.25 54.20 0.08 29.65 2849
ALLY B1/B 6.75 106.00 N.A. 4.91 375
SLMA Ba1/BBB- 6.25 105.38 -0.13 4.96 284
KSU B1/BB- 8.00 111.00 N.A. 5.05 389
AXCA Caa1/B 12.75 111.00 N.A. 6.58 446
GOK B3/B- 9.75 98.00 N.A. 10.42 926
S Ba3/BB- 8.75 109.50 -0.63 7.82 333
NMG Caa1/B- 9.00 104.88 N.A. 3.62 150
F Ba2/BB- 6.63 110.60 N.A. 4.66 187
TOY B3/CCC+ 7.38 100.38 N.A. 7.31 391
SGU B2/B- 8.88 104.25 N.A. 7.92 580
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Q&A
Jeffrey Werbalowsky,  
co-CEO of Houlihan 
Lokey, spoke with 
Aleksandrs Rozens 
about the high yield 
market and how it is 
spurring dealmaking. pG.5
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Q: We saw a lot of power industry consoli-
dation in the first half of last year followed 
by a slowdown. Then the Duke Energy-Prog-
ress Energy deal was delayed due to federal 
regulators in December. Will that have a 
chilling effect on other deals?
A: People recognize that the FERC is taking up a 
much more activist stance than it had before, and 
that’s certainly the FERC’s prerogative and one 
has to live with it in the regulatory environment. 
But Constellation-Exelon is the leading example 
of how a very complementary deal that makes 
sense will be recognized by the regulators.  
 From a purely legal standpoint, I think it was 
important to both Constellation and Exelon to 
create a deal that was as binding as possible 
within the limits of the law. You obviously can’t 
tie up deals, but look at the size of the breakup 
fees in this transaction in circumstances where 
either board decided that for fiduciary reasons it 
that it needed to change its recommendation to 
its shareholders. 
 The size of the breakup fee that was being paid 

would be in the case of Exelon $800 million, 
and rest assured it raised eyebrows. It was cer-
tainly within legal bounds, but it was very much 
meant to demonstrate it was on the high end.  
 We also had to think about how the nuclear cri-
sis in Japan, which occurred one month before 
we signed this deal, could impact the deal. We 
strategized very carefully and thought through 
how and whether some of the unintended 
consequences of the Japan nuclear crisis could 
or should be addressed by a condition to closing 
of the transaction.  The resolution ultimately was 
not to address the situation in a specific way 
in the closing conditions.  With respect to each 
of the closing conditions, we had to balance 
carefully the tension between having some that 
were tighter – to protect against undue risk – 
and some that were more flexible – to promote a 
closing despite the chance of greater risk.

Q: How did the federal regulatory approval 
process play out?
A: In Washington, Exelon and Constellation 
broadly speaking are viewed favorably by 
regulators.  
 Dodd-Frank and other regulations have cre-
ated collateral requirements in the hedging 
businesses that meant that Constellation really 
did need to have a bigger partner – it needed 
a bigger balance sheet. When you are in the 
business of commercial and retail and you are 
taking the risks of delivering forward energy to 
your customers, you’ve got to have a balance 
sheet to back that up. 
 I don’t think that agencies necessarily talk to 
each other, but there is a climate of cooperation 
that is important overall cutting across the SEC, 
the CFTC, the NRC and FERC, and I believe 
Exelon and Constellation were, and going for-
ward will be, viewed as good corporate citizens. 

Q: What were the key issues when you were 
advising on the sale of SRA, where the 
founder-chairman, Ernst Volgenau, owned 
71 percent of its voting stock? 
A: For several years, the Delaware courts 
have been very critical of undue influence by 
controlled shareholders in transactions, and 
properly so. When you have taken advantage 
of the public markets and you have a broad, 

diverse shareholder base, one must maximize 
shareholder value. One must do that particularly 
where you have controlling shareholders and do 
that in as transparent way as possible. The good 
thing in the case of SRA is that the controlling 
shareholder abided by that and encouraged that 
from day one. We had a special committee that 
was clearly empowered to take the deal forward 
without undue influence from Ernst.  
 We conducted an auction and our timing was 
very good. We had a number of players who 
were very interested. 
 The second legal challenge there was that a 
number of those players were our competitors. 
The question became how much information 
were you providing about your business to 
the very competitors who are out there every 
day. On the one hand, you need to show them 
enough to keep them interested. On the other 
hand you’re not so sure that you can rely entirely 
on confidentiality agreements and the like. We 
had to very carefully pick and choose through a 
very lengthy auction process what we were go-
ing to give and how we were going to give it. 
 The third challenge we had in that transac-
tion was leaks. One of the potential bidders 
in the middle of the process – [Serco Group 
Plc, a British defense contractor] – issued a 
press release saying that they were no longer 
interested in buying us. Well, the world wasn’t 
aware that we were even for sale. That be-
came a very interesting disclosure challenge 
from a legal standpoint. 
 We had to disclose that we were in discussions 
about a potential transaction but there could not 
be any assurances as to where it would go. We 
recognized as well that we would have to start to 
move very quickly. 

Q: Were there a mix of private equity and 
strategic bidders interested?
A: There was a lot of interest on both sides.  
 A fourth issue was whether, from a legal 
standpoint, you sign up a deal fairly early in the 
process with one of the bidders and then have 
a go-shop process. Or, do you try to conduct 
an auction to get further down the line before 
agreeing to a deal. There’s a general view that 
strategic bidders are not prepared to chase a 
deal in a go-shop once it has been announced.

George P. Stamas, 
a partner in the 
Washington and 
New York offices of 
Kirkland & Ellis 
LLP, represented 
Baltimore, Maryland-
based Constellation 
Energy Group Inc. on 
its $10.2 billion take-

over by Exelon Corp., the largest U.S. nuclear 
operator, completed last month. That came 
six years after he advised Constellation on its 
$16.3 billion sale to FPL Group Inc. (now called 
NextEra Energy Inc.) – a deal that collapsed in 
the face of political and regulatory resistance in 
Constellation’s home state of Maryland. 
Stamas worked with SRA International Inc. on 
its buyout by Providence Equity Partners LLC 
for $1.37 billion. He has also advised clients on 
major sports franchise transactions, including a 
recent bidder for the Los Angeles Dodgers, and 
acquired small stakes in the Baltimore Orioles, 
Washington Wizards and Washington Capitals 
as a byproduct of his legal work. He spoke with 
Will Robinson about his deals.

Q&A Stamas Says Exelon Takeover Shows How Deals Can Make Sense to Regulators
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